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Becoming A Real Estate Agent 
 

STEP 1- Understand State’s Requirements 
In order to call yourself a real estate agent, you must understand your 
state’s requirements. The requirements vary from state to state. Here are the requirements for 
SC Real Estate License-Salesperson: 

● -Must be at least 18 years old 
● -Criminal background check 
● -Education: High School Graduate or hold a certificate of equivalency  
● -Qualifying Education: complete unit 1, unit 2, and exam  

○ Unit 1 fundamental principles - 30 hours approved by the commission 
○ After classroom test completion, you will be issued a certificate of completion 

that will allow you to apply to take the state exam 
○ After completion of unit 1 and state exam, you must complete unit 2 advanced 

principles in real estate before beginning to practice in real estate 
○ Courses must have been taken within the last 5 years 

 

 
STEP 2- Find a Real Estate School 
Here in the upstate there are a few options: 
 

● Fortune academy - Anderson 
Real estate 1: first year sales ($479.00)  
Fortuneacademy.com 

● Wyatt Academy - Greenville 
Real estate 1: first year sales ($525.00)  
Wyattinstitute.com  

● Greenville technical college 
● Western Upstate Association of Realtors 

Real estate 1: first year sales ($450.00) ONLINE 
Register at westernupstatemls.com 
 

A final exam is required at a local office, with assistance from your instructor. A practice test 
bank and prep materials are provided.  
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Financial breakdown 
Class I: $450-$525 

Exam: $63 
Class II: $305-320 

Western Upstate Board of Realtors: $390 
LLR: $50 

Background check: $14 
= 

Approximately $1350 
 

 
STEP 3- Take Pre-Licensing Course Work 
Take your real estate pre-licensing course work (real estate school) and study for your real 
estate pre-licensing exam. Before you can take your state real estate exam, you’ll have to pass 
the pre-licensing exam at the end of the coursework.  

● Complete an approved 60-hour South Carolina real estate salesperson pre-licensing 
course (Unit I).  

○ Before you can sit for the South Carolina real estate salesperson license exam, 
you must successfully complete an approved South Carolina 60-hour 
salesperson pre-licensing course in fundamentals of real estate principles and 
practices, often called “Unit I.”  

○ You have 5 years to pass the South Carolina licensing exam after completing the 
course. If you miss the deadline, you must retake the course. 
 

● Apply for Examination Eligibility.  
○ After completing the Unit I education, apply for Examination Eligibility from the 

Commission by submitting form REC 231. Eligibility, once granted, is valid for 1 
year. If you are unable to pass the licensing exam within that year, you must 
reapply to the Commission before you can register to take or retake the PSI 
exam. 

● Start the 30 hours of Unit II Education. 
○ While waiting for the Commission to grant Examination Eligibility, get started on 

the 30 hours in advanced real estate principles courses, often called “Unit II,” that 
are required for licensure.  

○ The Unit II requirement does not need to be completed prior to taking the 
licensing exam, however, the courses must be complete before a license will be 
issued. 
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STEP 4- Apply For And Schedule Your State Real Estate Exam 
CONGRATS! You’re halfway there!  
Once you pass your real estate pre-licensing coursework, sign up for your state licensing exam. 
The application fee is $25. An Examination administration fee is currently $63 for both portions 
and $55 for just the State portion. Research when and where the next real estate exam will be in 
your state. Make sure you get all information about parking and any materials you’ll need to 
bring with you on test day.  
 

 
STEP 5- Pass Your State Licensing Exam 
This is the most important step on our checklist of how to become a real estate agent. Each 
state has different requirements. In South Carolina you must earn a score of 70% or higher to 
pass. Applicants have 1 year from obtaining Examination Eligibility from the Commission to 
pass the licensing exam. If this deadline is not met, you must reapply to the Commission before 
you can register to take or retake the PSI exam. 
 

 
STEP 6- Choose Your Broker 
It takes longer and costs a lot more to get a license and close your first deal than many realize. 
Make a financial plan, and choose the right brokerage for you. Knowing what broker to work for 
is one of the biggest and most important steps of your real estate career. Make sure you do 
research on this step and find a broker who truly understands your goals. 
 
 
There are six things you should look at when selecting a real estate brokerage: 

1. Education and training 
2. Branding, advertising and marketing services 
3. Technology tools 
4. Lead generation 
5. Compensation plans 
6. Company culture 

The best brokerage for you is the one that is going to provide the highest level of service in all of 
these areas of expertise. 

You must be sponsored by a broker-in-charge and apply for a sales license within 1 year of 
passing the licensing exam. The broker-in-charge will receive your license via mail from the 

 

https://www.inman.com/next/5-things-your-recruiting-broker-didnt-tell-you-about-a-career-in-real-estate/
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Commission. If you already hold a real estate license in another state, you may obtain a 
South Carolina license with modified requirements. 

 
STEP 7- Join Professional Real Estate Organizations  
Once you’ve passed the exam and earned your real estate license, you’ll want to become a 
member of your state and local Multiple Listing Services (MLS) and perhaps the National 
Association of REALTORS®. These organizations provide valuable networking tools and help 
professionalize your career and goals. You’ll be able to attend national conferences and get 
access to valuable research that can help you stay updated on trends and best practices in your 
niche. 

 

STEP 8- Execute Your Marketing Plan 
As a new real estate agent, your marketing plan should include a website, business cards, flyers, 
advertisements, social media, and personal networking. You need to find clients and start 
getting some transactions under your belt. Just remember that whatever marketing plan you 
have in place, it’s important for you to continually track your return on investment.  

 

STEP 9- Complete Your First Transaction! 
Once you have all your systems in place, let everyone know you’re in the real estate business. 
Soon you’ll start interacting with potential buyers and sellers, and you’ll be in business!  
 
Now comes the part you’ve been waiting for — your first transaction. Even if you feel confident, 
it’s always a good idea to have a more experienced agent check your work to make sure you’re 
doing the very best for your clients. After it’s all done, sit down, give yourself a pat on the back 
and smile — you’re officially a real estate agent. 

 

 

http://www.realtor.org/
http://www.realtor.org/
https://www.realestateexpress.com/career-hub/grow-your-real-estate-career/beginners-guide-to-real-estate-marketing/
https://www.realestateexpress.com/career-hub/grow-your-real-estate-career/5-real-estate-prospecting-plays-for-new-agents/

